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INTRODUCTION 

 
 
So you want to buy a house?  Well you came to the right handbook… 
 
If you’re like most people who wanna buy a home, you feel overwhelmed with 
the thought of it, right?  Well, that’s perfectly natural to feel that way and that is 
why I wrote this handbook for YOU. 
 
In this handbook, I’m going to be downright straightforward with you about what 
it takes to go from a Renter to a Home Owner.  I’m not holding back here…just 
straight shooting all the way through (hope you don’t mind). 

 
As you read every word of this home buyer’s handbook… 
 
You’ll begin to realize that the path to home ownership IS NOT littered with 
picker bushes and land mines.  And you’ll begin to notice that you’ll start to see 
yourself as a home owner (which is one of the secrets by the way) because you’ll 
start discovering what you need to know…to make an educated buying decision.  
Which means at the end of the day, you’ll become a homeowner and you’ll feel 
good during the process? 
 
I wrote this handbook as a guide to not only educate you about the home buying 
process but more importantly, to prepare you for the road ahead.  Most of our 
happiest clients said they really enjoyed the fact that they knew what was 
coming around each and every corner. 
 
How to Get the Most Out of this Handbook… 
 
If you’re serious about becoming a homeowner, which I assume you are since 
you’re reading this right now, then my best advice to you is to read through this 
handbook at least once and share it with a friend.  Once you’ve both had the 
chance to read it…go back and compare notes.  Teach each other stuff you 
learned and you’ll be amazed how much more you’ll get out of this handbook. 
 
This handbook was written to empower you with all the tools you need to make 
your process of buying a home as efficient, pleasant and stress-free as possible.  
We’ve left nothing out here as you can tell by the amount of pages in this 
handbook.     
 
 
 
 



 
And the best part… 
 
There’s absolutely NO FLUFF in this home buyer handbook, whatsoever.  It’s 
100% pure valuable content that…once you’ve taken this knowledge into your 
brain…will begin to transmute itself in your life and you’ll be simply amazed with 
the results.  By results I mean…living in the home of your dreams.  Yayyy! 
 
Thousands of Renters Have Become Home Owner’s… 
 
By using the knowledge that is contained in this handbook, thousands of renters 
have become homeowners and now you can too.    This is literally a step-by-step 
guide that you can reference throughout the home buying process to keep you in 
the loop and prepared for the steps as they arrive. 
 
The 4 Bonus PDF’s you received are an integral part of this handbook and will 
give you the information you need to be ‘in the loop’ as they say.  Those PDF’s 
were emailed to you. 
 
So let’s dive right into it, shall we…? 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



GETTING IN THE HOME BUYER STATE OF MIND 
 
 

Huh?  The homebuyer state of mind, you 
ask?  Yes, the Home Buyer State of Mind.  I 
know it sounds like an old Billy Joel tune 
but let me explain… 
 
You see, when you’re attempting to do 
anything in life…it requires a certain state-
of-mind doesn’t it?  Whether you’re playing 
sports, spending time with your loved ones 
or networking with business professionals, 
you’ve got to be in the proper state-of-mind 
in order to achieve maximum results. 
 
So what’s the homebuyer state of mind and how do you get into it? 
 
The first thing you need to understand is that the road to home ownership is not 
always as smooth as the Bonneville Salt Flats.  There can be bumps in the road 
and the ‘meaning’ you place on those bumps is going to determine how you 
perceive the experience of buying a home in the end.  Set your expectations! 
 
Please remember this…you’re buying a home and in order to do that, you 
need money…and a lot of it.  Unless you’ve got a couple hundred thousand 
dollars hanging around…you’re gonna have to ask a lender to borrow that money 
over a period of say 20 to 30 years.  That’s a long time to let someone borrow 
money, isn’t it? 
 
It’s the Underwriter’s Head on the Chopping Block! 
 
Every mortgage loan that’s written must be reviewed and signed off on by what’s 
called an Underwriter.  The underwriter holds the power to approve or deny your 
mortgage loan.  So it’s extremely important we do everything we can to PLEASE 
the underwriter throughout the process of buying your home. 
 
So prepare your state-of-mind for the fact that you may need to provide 
additional information to the lender even after they’ve reviewed the stuff you’ve 
already provided.  Sometimes certain documents raise other questions and the 
underwriter WILL NOT sign off to let you borrower hundreds of thousands of 
dollars until she is satisfied that you have met all the lenders’ guidelines. 
 
 
 



Borrowing Money to Buy a Home is Not an Exact Science… 
 
If there’s one thing I’ve learned over the past 15 years of being in the mortgage 
industry…it’s that EVERY LOAN IS DIFFERENT!  Man, is every loan different.  I’m 
telling ya…we see new situations and issues every day on loans and we’ve come 
to accept that the fact that…It’s the Nature of the Beast! 
 
No two loans are alike…because no two borrowers are exactly alike.  At the end 
of the day, your home mortgage loan will be completely customized to you and 
your situation.  And because of this customization…the process of orchestrating a 
mortgage transaction from start to finish can sometimes be quite daunting. 
 
Working as a Team with Your Mortgage Company… 
 
The final piece of getting in the Home Buyer State-of-Mind is going in with the 
mindset of working with your mortgage company as a team.  Understand that 
your mortgage company is always focused on helping you become a home 
owner because that is what we do for a living.   
 
When you’re requested to provide something to your mortgage company…it’s 
absolutely critical that you provide that information as quickly as humanly 
possible.  I know, I know…I sound a little melodramatic there but I’m serious.  
Often times people think their loan is being worked on when it’s not…because 
the necessary paperwork or documentation hasn’t been provided by you. 
 
Your loan file literally just sits there until you provide what’s needed to move 
forward.  So keep this in mind and when your mortgage company asks for 
something…do yourself a huge favor and provide it right away. 
 

 
 
 
 
 
 
 
 
 
 
 
 
 



THE IMPORTANCE OF BEING EDUCATED 
 

 
This probably goes without saying but…I 
feel strongly enough about this topic that I 
decided to add this section in the 
handbook.  After years of working with 
educated and non-educated buyers, I can 
tell you that the educated buyers 
always…almost without exception…end up 
walking away from the experience feeling 
better than those who were not educated. 
 
This makes sense doesn’t it?  I mean, 
when you’re educated and know what to 
expect…your expectations will get met.  If 
you have no idea what’s taking place and 
every step of the way is a surprise to 

you…you’ll probably be left with a bad taste in your mouth about the process of 
buying a home…even if the transaction was ‘business as usual’. 
 
Use the Resources Available to You! 
 
So to counteract this problem…GET EDUCATED!  It’s the only way to be sure you 
get a great loan and enjoy the experience along the way.  There are many 
resources available out there for home buyers, in fact, you’re actually using one 
of those resources right now.  My handbook! 
 
In addition to this critically acclaimed Home Buyer’s Handbook (okay, maybe it’s 
not critically acclaimed yet but it will be) we have also provided the resources 
you need on our website at http://www.1cfm.net 
 
NO FLUFF!  Just Valuable Info You Can Use… 
 
When we recently redesigned our website…we wanted to bring a unique user 
experience to our site.  We didn’t want just another site with a million links to 
pages and a ton of information that really isn’t relevant to YOU.  We also didn’t 
want a site toting the latest and greatest rates that only the crème de la crème 
borrowers can qualify for (and those are usually 7 day rate lock?!?!  When’s the 
last time you heard of someone closing on a home in 7 days?)   
 
 

http://www.1cfm.net


So we sat down and hammered out a website that we’re very proud of and that 
delivers relevant, important and valuable information…that you need to make it 
through the home buying process unscathed.    Every single page on our 
website is there because it made the cut...it fulfills the needs of our visitors 
and…isn’t that what a website’s supposed to do? 
 
Help Your Friends & Family Become Home Owners… 
 
And the final reason I believe it’s important for YOU to get educated…is to help 
your friends and family buy a home.  In my opinion, there’s nothing more 
satisfying and fulfilling than helping others achieve their dreams.  If you feel the 
same way…get educated about this home buying thing and share your new 
found knowledge with people you care about. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



HOW TO DECIDE…BANKER vs. BROKER? 
 
 

This is a very common question for new 
homebuyers so let’s get to the bottom 
of it.  The answer I’m about to give is 
definitely a little biased…let’s face it…I’m 
a Broker not a Banker.  Like I said, I 
shoot straight… 
 
There are some major advantages to 
each option…depending upon you and 
your situation so let’s jump right into it.   
 
A Bank is a Bank is a Bank! 
 
If you have a great relationship with your bank and your financial situation fits 
within their guidelines and…they are offering you the best rate with the lowest 
costs…why wouldn’t you use them?  Heck, I’ll even use them if that’s the case! 
 
But…Here’s the Real Deal! 
 
Most people DO NOT qualify with their local bank.  Why?  Because banks are 
tough on credit…they’re tough on employment and assets…and if you aren’t 
pristine in all three categories…you probably won’t get a loan from your bank.  
Remember, local banks can only lend so much money without exposing 
themselves to too much risk…therefore they have to make sure those loans are 
super clean. 
 
Truth be told, less than 20% of Americans have the credit score required to 
qualify for a local bank mortgage loan and…that’s without factoring in work 
history, income and money in the bank.  Without a nice steady job history and a 
large amount of cashola in the ol’ accounts…you’ll be hard pressed to find a bank 
to lend you money. 
 
And Even If You Do Qualify with Your Local Bank… 
 
How do you know they are giving you the best deal out there?  Well…the answer 
is…you just don’t know.  That is, unless you contact a local mortgage broker just 
to keep your local bank honest.  I think you’ll be pleasantly surprised with the 
results you get from a broker.   
 
 
 



 
Brokers Deal with Dozens of Banks So You Don’t Have To... 
 
It’s not uncommon for someone to get denied at their local bank and then just 
give up on the entire thing.  If you’re one of those people, then you know first 
hand the feeling of being denied and it can be overwhelming, right?  When you 
work with a Mortgage Broker…we’ll do the shopping around so you don’t have 
to.  We deal with the denial while you just go about your life! 
 
If a client gets declined at one lender…we simply contact our other lenders to 
find someone who will do the loan.  At that point, we’ve done all the leg 
work…so we just ship the file out to the new lender and wait for your approval.  
Banks don’t have this option because…they’re lending the money themselves.  If 
your loan doesn’t fit their guidelines…IT’S GAME OVER!  
 
So to Answer Your Question…Banker vs. Broker? 
 
My answer is…whatever you’re most comfortable with after reading the 
information above.  If you want a smoother process…the best rate…the lowest 
costs…and successful end result…then deal with a Mortgage Broker. 
 
And to wrap this up…you’ll notice that I chose to become a Mortgage Broker not 
a Banker.  The reason for that is simple…I like options!  Feeling restricted just 
doesn’t work for me OR my clients.  Being a broker gives me the freedom and 
flexibility to provide for my family and my clients at the same time.  Win / Win! 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



HOW TO GET THE SELLER TO PAY YOUR CLOSING COSTS 
 
 

If you’re a first time home buyer, chances 
are you’re on a tight budget between down 
payment, closing costs and up front 
fees…not to mention moving expenses.  
These costs add up quickly and can be 
scary or overwhelming for some people 
but…they don’t have to be. 
 
Thanks to a little thing called the ‘Seller 
Concession’, you may be able to roll your 
closing costs into your loan and avoid 
having to bring that extra money to closing.  
And the great part is…most sellers will 
gladly give you a concession if… 

 
You Negotiate the Seller Concession Up Front at the Time of Offer 
 
Nothing will upset a seller off faster than asking for a ‘Seller Concession’ after the 
negotiating has come to a close.  This is not only unfair to the seller but also 
very disrespectful.  So the trick is…negotiate the ‘Seller Concession’ up front with 
the seller and you’ll have much better results. 
 
Now, a typical seller concession is usually around 3% of the purchase price.  
That is not a steadfast rule but it does apply to most transaction where a seller 
concession is involved.  So if you are buying the home for $200,000, you can be 
comfortable asking the seller for a $6,000 seller’s concession, no problem. 
 
The Seller May Have to Pay Taxes on that Concession 
 
As you know, when you sell your home you may be subject to some type of tax 
such as capital gains.  So when a seller agrees to pay your closing costs…he is 
also agreeing to pay extra taxes to help you out.  The seller doesn’t have an 
obligation to give you a concession so keep in mind it’s really a favor to you to 
help you make your dream a reality. 

 
 
 
 
 



POINTS OR NO POINTS?  THAT IS THE QUESTION 
 
 

Okay…so you’ve met with your mortgage 
company…you’ve completed your mortgage 
application and…YOU’RE APPROVED!  Now 
what? 
 
Now it’s time to decide how you want to 
structure your mortgage loan.  When I say 
structure…what I mean is… 
 
Are You Going to Pay Points to Get a 
Lower Rate? 
 
Some people are intimidated by this 
question because…they don’t understand how to decide if they should pay points 
or not.  Right now, I’m gonna cut through the fog and show you exactly how to 
determine if paying points on your mortgage is a good idea. 
 
What is a Point Anyway? 
 
Before I explain how to decide if you should pay points…I want to explain to you 
exactly what a Point is.  Very simply…one point is 1% of your total loan amount.  
So…if you borrow $200,000 to buy your new home…one point would cost you 
$2,000.  Now the next question should be…what does paying a point do for me? 
 
When you pay points…you’re paying money up front to actually buy yourself a 
lower interest rate.  In turn, your mortgage payment will be lower and…over 
time, you’ll end up making back the money you paid to buy the lower rate.   
 
So the Next Big Question is . . .  
 
How long will it take to make back the money I spend on points?  Again, there’s 
a simple way to figure this out and I’m gonna to teach you, right now.  A real life 
example will help illustrate this perfectly for you.  So here goes: 
 
NO POINTS EXAMPLE: $0 Cost for the Rate 
 
Loan Amount is $200,000 @ 5% Interest for 30 Years with NO POINTS = 
$1,073.64 per month principal and interest payment. 
 
 
 



Now take the same loan but…let’s buy the rate down with a point… 
 
1 POINT EXAMPLE:  $2,000 Cost for the Rate 
Loan Amount is $200,000 @ 4.625% Interest for 30 Years with 1 Point = 
$1,028.28 per month principal and interest payment. 
 
So the monthly payment is $45.36 lower when you pay 1 point to buy the 
interest rate down.  Now remember…you paid $2,000 to get that $45 per month 
savings so…how long is it going to take you to make your money back? 
 
Just Divide the Cost of the Points by the Monthly Savings and… 
 
You’ll see exactly how long you’ll have to keep this loan…in order to make back 
the $2,000 you spent up front.  In this example, it will take 44 months to make 
back your up front investment which is 3 and ½ years.   
 
If you end up moving or refinancing your loan before 44 months, you’ll lose a 
little money.  But…if you end up keeping the loan longer than that…you’ll end up 
saving $45 per month more than you would’ve if you didn’t pay the points. 
 
Another Factor to Consider . . .  
 
Since interest rates are at an all time low, it’s unlikely you’ll be refinancing to get 
a lower rate, right?  Chances are they’re only going up from here.  So how long 
you’ll end up being in the property becomes the major focus in a market like the 
one we’re in now.   
 
Conversely, if you’re buying a home in a high interest rate market, it is very likely 
that the rates will start dropping and you’ll probably want to take advantage of 
the rates as they do.  A NO POINTS / NO CLOSING COSTS loan is a good way to 
go in that type of market but that’s a conversation for another day! 
 
So Points or No Points…We’ll Let You Decide! 
 
You’re the only one who can and should decide if paying points make sense for 
you.  Your short and long-term plans definitely play a role in making this 
decision.  Just so you know…over 90% of all the loans we write here at 
Mortgage Dreams are NO POINTS loans.   
 
Unless you’re absolutely certain you won’t be in the house long enough to 
recoup the points paid…don’t pay points.  You can get yourself a nice low rate 
right now and along with it…a nice low payment on your new home, without 
paying points.  In the end, it’s your decision and I hope you’ve got enough 
information now to make a good one.   



HOW TO GET PROPER LEGAL REPRESENTATION CHEAP 
 
 

When you purchase a home…there are 
attorneys involved.  It’s important to have 
proper legal representation during the 
process to protect your rights as a 
consumer.  There is a lot of paperwork 
involved in getting a mortgage and there 
are certain dates that must be met in 
order to protect your investment i.e. 
deposits and down payments. 
 
The person who’s selling the home to you 
will have an attorney representing them.  
Their attorney will draw up the (P&S) 
Purchase & Sales Agreement for you to 
sign.  Prior to signing the P&S, you should 

have an attorney look it over to make sure your rights are protected. 
 
So Where Do You Get an Attorney to Represent You Cheap? 
 
The lender that you’re borrowing the money from…will require an attorney be 
involved to represent their interests.  Unfortunately, you end up paying for this 
attorney to represent the lender as these costs get lumped into your total closing 
costs.  
 
The closing attorney is responsible to make sure that the lenders’ interests are 
protected during this loan transaction.  He’ll make sure the paperwork is handled 
correctly and that the mortgage and the deed get recorded properly at the 
registry of deeds. 
 
Now, Here’s the Good News… 
 
The lenders’ attorney can also represent you as the ‘buyer’ and make sure your 
rights are protected during the process of buying your home.  And the even 
better news…our closing attorneys who represent our lenders will give you a 
seriously reduced price to represent you in the transaction. 
 
If you called around to attorneys in your area…you would pay through the nose 
to find an attorney to represent you.  These guys don’t breathe without getting 
paid a few hundred dollars and…in most cases, rightfully so.  A good attorney 
can play an important role in our lives, not just in real estate. 
 



DISCOVER HOW LENDERS EVALUATE YOU AS A BORROWER 
 
 

So you’re wondering what a lender 
looks at when you borrow money 
for a mortgage?  Well, Here’s the 
answer . . . Lenders consider many 
factors when evaluating your loan 
application, BUT they usually focus 
on 4 key Factors so let’s talk about 
those right now! 
 
Factor #1:  Income vs. Debts 
 
Now, looking at how much money you make versus all of your monthly bills 
helps the lender determine whether you can afford to make a mortgage 
payment.  You may have heard the term Debt to Income Ratio.  This ratio is 
calculated by taking your total monthly debt and dividing it by your total monthly 
income for Example:  If your total monthly bills are $2,500 per month and your 
total income is $5,000 per month then your debt to income ratio is 50%.  It’s 
that simple! 
 
Factor #2:  Liquid Assets.   
 
The lender needs to make sure you have enough money to cover the costs of 
buying a home.  It’s also important to note that having additional money in the 
bank or in a retirement account, after you’ve paid the closing costs & down 
payment, will help your chances of getting approved however…it IS NOT 
absolutely critical for you to have additional money after your closing. 
 
Factor #3:  Credit   
 
Obviously, How you pay your bills helps the lender predict whether or not you’ll 
repay your mortgage.  Now…just because you’ve had late payments or some 
other credit issues doesn’t automatically mean your loan application will get 
declined.  Lender’s realize there are often extenuating circumstances and in this 
case we’ll provide letters of explanation to the lender on your behalf to help 
them better understand your credit troubles 
 
Most lenders, in this day and age, are looking for a minimum credit score of 620.  
Now…that doesn’t mean if your score is below that you can’t get alone, in fact, 
we close borrowers all the time under 620 but…it’s just a case by case situation. 
 
 



Factor #4:  The Property   

The home you’re buying must be worth enough to act as collateral for your new 
mortgage.   

For Example:  If you agree to a buy a home for $300,000 BUT…the property 
appraises at only $275,000…you’ll have an issue because the value of the 
property does not support the amount you agreed to pay.  In this case, you 
would either have to lower the purchase price to accommodate the actual value 
OR come up with the extra $25,000 to get the loan closed. 

Now paying more for a house than it’s worth really doesn’t make a whole lot of 
sense . . . unless you know something about the property that others don’t…like 
maybe there’s a goldmine underneath it.    But if not, you’ll have to renegotiate 
with the seller to make the purchase price match up with the actual appraised 
value. 

 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 



THE PROCESS OF GETTING PRE-APPROVED 

 
Getting pre-approved means you receive 
a loan commitment from your mortgage 
company BEFORE you start looking for a 
home.  A simple look at your credit and 
finances will allow a mortgage company 
to point you in the right direction from 
the start.   The process is the same as a 
typical mortgage application, except 
that your application doesn’t include 
property information because you 
haven’t found one yet. 

Do You Have a Couple Hundred Thousand Dollars in the Bank? 

Now, make no mistake about it . . . unless you’ve got a couple hundred thousand 
dollars hanging around . . . The first and REALLY the most important step in the 
home buying process is for you to GET PRE-APPROVED by a reputable mortgage 
company. 

Setting Yourself Up for Disappointment! 

Before you ever hop in the car to start checking out the homes in your area, go 
sit down or call your local mortgage expert and ask them for a pre-approval 
letter!  You may have a price in mind that is outside of what you can get pre-
approved for and you’ll be setting yourself up for disappointment not to mention 
wasting your time!   

Often times, people think they can qualify for a home that they really can’t 
afford.  To avoid this disappointment and time wasting, simply work with a 
Certified Mortgage Planner who can point  you in the right direction to make the 
entire process of buying a home much more efficient and stress free. 

Show the Sellers that You’re Serious… 

Once you start shopping around for the right home, having your pre-approval 
letter with your offer shows not only that you’re interested in buying that 
person’s home but more importantly shows the seller that you’re qualified to buy 
it. 

 



Now, here’s a quick tip:  So often, people go into the buying process 
wondering how much they qualify for based on their income and we don’t 
advocate this at all.  Instead, we like to shift your focus to ‘how much you can 
afford to pay on a monthly basis!”  And there is a distinction there.   
 
 
Instead of saying…based on the lender’s guidelines, how much do I qualify for 
start by asking yourself…”How much do I want to spend per month?”  This slight 
mental shift makes a BIG difference when it comes to buying a home that’s 
affordable for you and your family, for years to come! 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
UNDERSTANDING YOUR PURCHASE CONTRACT 

 
 

Once you’ve found a property you wanna 
buy…you’ll have to enter into a Purchase 
Contract with the person who’s selling the 
home.  The purchase contract is often 
referred to as the Purchase and Sales 
Agreement or P&S.  Understanding the 
purchase contract is simple…here’s what  
you need to know. 
 
The seller’s attorney will be the one who 
draws up the Purchase & Sales Agreement.  
Once it’s ready…the P&S will be provided to 
you and your attorney for review prior to you 
signing it.  The P&S is ‘the word’…so make sure all the particulars are covered in 
it. 
 
Mind Your Mortgage Contingency Date 
 
One of the most important dates on your P&S is the mortgage contingency date.  
This is the date you must have your financing in place by OR you could forfeit 
your deposit.  Be sure to give yourself enough time to obtain a mortgage loan 
commitment before agreeing to the date on the P&S. 
 
We recommend you allow three weeks to obtain the loan commitment.  There 
are a bunch of steps involved prior to getting this commitment so…in order to 
make sure you have enough time…give yourself a three week lead time. 
 
Your Official Closing Date 
 
Another date on your P&S is the closing date.  This is an estimated date of 
closing and…more often than not…your loan will close on this date.   
 
Sometimes, however, certain unavoidable things pop up that will cause your loan 
to get delayed such as appraisal issues requiring a re-inspection or title issues 
that must be cleared up as well as many other unforeseen things. 
 
 

 
 



 
HOW TO GET THE BEST INTEREST RATE WITH ZERO EFFORT 

 
 

Everybody wants the best rate they can get, 
right?  I’m sure you’re no different.  The 
lower the interest rate…the less money 
you’ll spend on your home over time.  So it 
makes sense for you to make sure you get 
the best rate you can BUT how do you get 
the best rate with zero effort? 
 
Here’s the deal… 
 
In order for a lender or mortgage company 
to give you an accurate rate quote, they’ll 
need to conduct a mortgage application with 
you, which usually takes about 20 to 30 

minutes of your time.  Once they have all the information, they’ll be able to 
quote you a rate that takes into account your exact situation. 
 
If someone quotes you a rate without getting all of your information…RUN!  I’m 
serious…run as fast as you can.  It’s impossible for a company to quote an 
accurate rate to you without first knowing your exact situation.  There are many 
different factors of your situation, which will cause interest rate adjustments 
causing your rate to be higher than the base interest rate. 
 
One Bank to Another Bank to Another Bank… 
 
When you deal with a local bank or lender and your loan gets denied for one 
reason or another…you literally have to start over with another company.  Local 
banks and lenders…usually lend their own money, which means…once they have 
declined you...it’s ‘game over’.   
 
When you deal with a broker (like us), we do the legwork for you…so you don’t 
have to.   We shop your mortgage loan around to all the banks…to not only find 
you the best rate…but to also find you the best lender for your situation.  Certain 
lenders are more forgiving about certain circumstances and…we’ll do all the 
heavy lifting so you don’t have to. 
 

 
 
 



 
HOW TO CHOOSE THE RIGHT REAL ESTATE AGENT 

 
 

Make No Mistake About This . . .  
 
Choosing the right real estate 
agent is ABSOLUTELY critical to 
your success and enjoyment of the 
home buying process.  In fact, if 
you choose the wrong agent…it 
could literally stand in the way of 
you becoming a homeowner. 
 
The same way that you cannot buy 
a home without a loan from a 
mortgage company…you’ll also be 
hard pressed to buy a home without a qualified professional real estate agent by 
your side.  Navigating the ‘home finding’ process alone just doesn’t make sense 
especially when you don’t have to pay the buyer’s agent to represent you.   
 
So How Do You Choose the Right Agent? 
 
The first thing you wanna do is ask your friends and relatives if they can 
recommend a good agent.  Often times, the people you know have already been 
down this road and can offer you some great advice.  If your friends don’t have 
any suggestions or you want to go at it alone here are some helpful tips. 
 
Check Out Their Website  
 
The bottom line is…a professional Real Estate agent will have a professional.  In 
addition to a professional looking site, a good agent will have tools on the site to 
help you find the home you’re looking for faster.  The site should have the 
agents contact information prominently displayed so you can get in touch easily. 
 
The agent should also have an email signup form on their site.  If you’re going to 
find the perfect home…you need to check out a bunch.  A good agent will send 
you emails when new homes come on the market…that meet your specified 
criteria. 
 
 
 
 
 



What Do Other People Have to Say? 
     
A professional Real Estate Agent will have many customer testimonials plastered 
on their website.  Nothing is more powerful than Social Proof and when it comes 
to buying a home…it’s important that other people, just like you, have had a 
good experience with this agent. 
 
A Few Things to Look Out For… 
 
Below are some characteristics of a good Real Estate Agent.  This is just a short 
list to be used as a reference point BUT these are some traits you should really 
be on the look out for when choosing the right agent. 
 
A Good Agent Will… 
 

• Ask You for Your Pre-approval Letter Right Away 
• Listen to what you say and take good notes 
• Ask you a lot of questions to uncover your needs 
• Be a Member of the National Association of Realtors (NAR) 
• Have a Professional Website with Testimonials from Clients 

 
Take Away All the Risk of Choosing an Agent 
 
There is one way to cut through the chase and get a professional, hard-working 
and ethical Real Estate Agent to work with you.  Just ask US!  That’s right…we’ve 
been at this game a long time and over the years we’ve developed some great 
relationships with some great agents. 
 
Once we’ve gotten you pre-approved, we’ll put you in contact with a Real Estate 
Agent that will provide you with the type of service you’re looking for.  Our 
reputation relies heavily on the people we choose to work with and refer our 
clients to…so rest assured…we’ll make sure you have professional agent on your 
side. 
 
 
 

 
 
 
 

 
 

 



HOW TO DECIDE WHICH LOAN IS BEST FOR YOU 
 

 
If you’re like most new homebuyers, 
you’re probably a bit confused about 
which loan is best for you and your 
situation.  You’ve heard about first time 
buyer programs, fha, usda and many 
more.  It can be a bit overwhelming to 
think about…especially when you’re not a 
mortgage professional.   

 
Well…don’t worry about that at all.  When you deal with a professional mortgage 
company like Mortgage Dreams…we’ll help you decide which loan is best.  There 
are certain factors that will play a role in deciding which type of mortgage loan 
you should apply for. 
 
Let’s take a quick look at the basics loan programs… 
 
FHA Loans 
 
The FHA stands for the Federal Housing Administration and they offer mortgage 
loans that are backed by the US government.  The FHA has a fantastic loan for 
first time homebuyers who have a limited down payment and need assistance 
from the seller to pay their closing costs. 
 
The FHA requires a down payment of 3.5% but...the entire amount can be a gift 
from a direct relative.  In addition to being able to use gift funds…you can also 
get a seller concession to help with closing costs.  There are qualification 
requirements so Click Here Now to Get Qualified for an FHA loan today. 
 
USDA Loans 
 
The USDA is the United States Department of Agriculture and they offer a great 
loan for new homebuyers looking to purchase in a rural area.  The USDA offers a 
great loan for someone looking to buy a home with no down payment. 
 
The USDA loan program is a ‘No Money Down’ mortgage loan and it doesn’t 
require monthly mortgage insurance.  However, there is an upfront mortgage 
insurance premium of 3.5% that gets factored into your loan.  There are income 
restrictions and other qualifications you must meet so Click Here Now to Get 
Qualified for a USDA home loan.  
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VA Loans 
 
The VA is the Veterans Association and they offer an awesome loan for US 
Veterans to buy a home with no money down.  The VA does require an eligibility 
certificate to qualify among other qualifications.  So, if you’re a veteran and you 
want to buy a home just Click Here Now to Get Qualified for a VA Loan. 
 
Conventional Loans 
 
A conventional mortgage loan has stricter qualification guidelines requiring 
higher credit scores and a minimum of 5% to 10% down payment.  Conventional 
loans do require you to pay monthly mortgage insurance if you’re not able to put 
down the standard 20%.   
 
If you do have the 20% down payment required to avoid paying Private 
Mortgage Insurance…congratulations to YOU!  There's nothing more relieving 
than knowing you won't have to pay PMI.  You’re also allowed to have the seller 
pay your closing costs on a conventional loan. 
 
So…which loan is best for you? 
 
I don’t expect you’ll be able to answer that question definitively but you probably 
have a good idea which loan is going to work for you.  Next step…get in touch 
with a qualified mortgage professional and get pre-approved today.  Just Click 
Here Now and Get Your Pre-approval Letter Today!   
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HOW TO NEGOTIATE THE BEST PRICE FOR YOUR HOME 
 
 

Now that you’re pre-approved and 
you’ve got a great Real Estate Agent 
on your side…it’s time to learn how to 
negotiate the best price for your new 
home.   
 
There are a few things to keep in mind 
when negotiating and I’m going to 
share those with you right now.   
 
 

How Long Has this House Been on the Market? 
 
One of the greatest bargaining chips when negotiating a home is knowing how 
long the house has been on the market.  A home that has been on the market 
for 60 to 90 days or longer, often times, may be ‘ripe for the taking’ as they say.   
 
After months of trying to sell a property, seller’s can become wary and be willing 
to take a lower price to get rid of the home and move on.  Many times a home 
will remain on the market for a long time if it’s not priced correctly.  So be sure 
to take a look at the number and amount of price reductions since it’s been on 
the market. 
 
Questions, Questions, Questions… 
 
Asking good questions and listening to the seller’s responses can provide you 
with some great information that may be critical in negotiating the best home 
price.  For example, if by asking questions you uncover that the borrower has to 
sell this home because of a job change or some other major factor…you’ll have a 
little more leverage on your side. 
 
Develop a Plan for the Negotiation 
 
With the help of your Real Estate agent, you should develop a negotiating plan.  
Decide ahead of time exactly how much you are willing to pay for the home and 
stick to your guns.  Take into account all the factors prior to entering into the 
negotiation.  If there are some drawbacks to the property that affect the sales 
price…voice those opinions openly to set the playing field.   
 
 
 



Start with the Correct Offer Price 
 
The initial offer price is sometimes tough to decide on.  You don’t want to insult 
the seller by making an offer that is too low but…you also don’t want to start too 
high and shoot yourself in the foot either. 
 
Choose an offer price that gives you room for counter offers.  For example, if the 
seller is asking $200,000 for the home…offering $195,000 doesn’t really make 
good negotiating sense.  An offer of $180,000 may make more sense and it gives 
you room to allow the seller to come back with a counter offer.   
 
Be Respectful & Gracious 
 
Do unto others, right?  Keep in mind, sellers have emotional attachment to their 
homes so if you have something negative to say, and it doesn’t benefit your 
negotiation, keep it to yourself or share it with your Real Estate agent.  Nothing 
will stop you in your tracks faster than losing rapport with the seller. 
 
Counter Offer to the Counter Offer 
 
If the seller does not accept your initial offer…they will come back with a counter 
offer.  If you planned out your negotiation correctly up front, you probably 
already knew what their counter offer was going to be.  Now…it’s important that 
you counter offer correctly and put an end to this negotiation once and for all! 
 
Negotiate the Seller Concession Up Front 
 
I mentioned this earlier but it deserves repeating.  If you need help from the 
seller to pay for your closing costs…negotiate this up front.  A seller concession 
needs to be factored into the overall negotiation but…don’t let the seller get the 
upper hand just because they’re helping with the closing costs. 
 
Often times, home buyers who need a seller concession feel uncomfortable 
negotiating beyond that point and…will end up making a full price offer minus 
the seller concession.  DON’T MAKE THIS MISTAKE:  It is perfectly ok to expect a 
larger discount than just the closing costs and if you play your cards right, you’ll 
get it. 
 
 
   
 
 
 
 



Well My Friend…It’s the End of the Handbook BUT… 
 
It’s the beginning of your journey to home ownership and in case you haven’t 
already realized it…my team and I would really love to join you on that journey.  
So please…accept my request to be your guide down the long and winding road 
to home ownership.  We will be honored! 
 
In closing, I would just like to say that I hope you found this Home Buyer’s 
Handbook helpful, as so many other new home owner’s have.  I hope you will 
share this handbook with your friends and family and…I wish you the best of 
luck on your journey to achieve the American Dream. 
 
When you’re ready to accept my invitation…click the link below and we’ll talk 
soon.  Thank you so much for reading my Official Home Buyer’s Handbook! 
 
I Am Ready to Take the First Step in My Journey to Home Ownership 
 
 
To Your Home Buying Success,
 
 
Larry O'Neil
Owner of Custom Financial Mortgage
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